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All Questions Are Welcome!

The mortgage
process can be
dauting. Members
are encouraged to
ask questions
during the
webinar.
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Three Pillars of the MEFCU Mortgage Process

01

Personalized Service:

Enjoy “live”
consultation
throughout

02

Competitive Rates:
Strong balance sheet
allows the CU to offer
highly competitive
rates.

03

Flexibility: As a
“portfolio” lender your
mortgage stays with
the credit union, giving
us flexibility on terms,
underwriting, etc.




The Mortgage
I Process: What
to Expect

Must recognize a first-mortgage is one the
most highly regulated financial products
in America.

The application process.

Power of pre-approval letters.

Once you have a deal!




How & Where to Apply

I | MERCK

Einloyees Feeleml Credie Union

n —r—
— /‘\
iR e
aal L =2 —
Your Quote Your Application Your Loan
Get your personalized price quote Fill out your loan application Maonitor and help get funded quickly

Apply Now

cu.memberfirst.com/merckfcu



https://cu.memberfirst.com/merckfcu

HELOC (home
equity line of
credit)

DTI (debt to
income)

Alphabet Soup:
Why these L v e
Acronyms
Matter? i ldony il

insurance) insurance)

APR (annual
percentage
rate)




The Rate Picture:
What Sets Rates?

Mortgage Rates are set by
the 10-year Treasury yield.
The 10-year Treasury has
been very erratic in recent
months. Mortgage rates
have ranged from 5.75 to
6.65. Timing of commitment
matters. MEFCU does offer
flexibility in this process.
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What lenders advertise Why total cost is hard to see

P i
O I n ts O r $300,000 loan Monthly savings look appealing

30-year fixed - 6.5% rate $1,896 $49/mo saved

ke a deal...

N 0 POi nts $1,896 i..mnnth | l

Advertised monthly payment

What points actually add

* Borrowers can buy a point or

sometimes points to lower 1.5 discolnt points paid
1 h e | Mo I’tga ge rate. = $4,500 upfront at closing
Rate "bought down" to 6.25%
* Points sometimes make it |
difficult to understand your i

full borrowing cost. FLAST I moreh

New payment after buydown
* A point purchase is best for
those expecting to be in
home long-term. Points are

True 30-year cost with 1.5 points: $4,500 upfront + $664,920 in payments = $669,420
le SS va lu a le fO r t h 0oSe n Ot vs. no points: $0 upfront + 5682 560 in payments = $682 560 — only 513,140 less over 30 years

expecting to be in their

h ome |_O N g term. The advertised rate drop feels significant — but the full picture requires knowing how long you'll hold the loan.
Most borrowers don't stay 30 years, making points a hidden trap rather than a clear saving.




Next Steps...

Schedule a virtual,
phone, or in-person
meeting using the QR
Code below

cu.memberfirst.com/merckfcu

Apply using the QR
Code above

www.merckcu.com/schedule-appointment


https://cu.memberfirst.com/merckfcu
https://www.merckcu.com/schedule-appointment
https://www.merckcu.com/schedule-appointment
https://www.merckcu.com/schedule-appointment
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